
THE PRINCETON MORTGAGE 

Book of the quarter!
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"Moneyball" tells the story of the Oakland Athletics baseball team and its general manager, 

Billy Beane. Faced with a limited budget, Beane and his assistant, Paul DePodesta, employ 

a novel approach to building a competitive team. Instead of relying on traditional scouting 

and intuition, they use data and statistical analysis to identify undervalued players. This 

approach, rooted in sabermetrics (the empirical analysis of baseball statistics), allows 

the A's to compete successfully against wealthier teams. 

Key Themes: Innovation vs. Tradition: The book highlights the tension between tradi-

tional methods of scouting and the new, data-driven approach. 

Undervalued Assets: Beane's strategy focuses on finding players whose skills are 

undervalued by the market, much like value investing in finance. 

Efficiency: By prioritizing on-base percentage over other metrics, the A's could build 

a competitive team on a limited budget. 

Change and Resistance: The book illustrates the resistance faced by Beane and 

DePodesta from the baseball establishment, who were skeptical of their unconventional 

methods.
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Moneyball 
by Michael Lewis 
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When Realtors read "Moneyball," they can draw several parallels 

and lessons that apply to the real estate industry. Here are some 

key things to think about while reading the book: 

Data-Driven Decision Making 

APPLICATION: Just as Billy Beane used sabermetrics 
to make informed decisions, Realtors can use data 
analytics to understand market trends, evaluate prop-
erty values, and identify emerging neighborhoods. 

QUESTIONS TO ASK: How can you leverage data to 
better understand your market? What tools and tech-
nologies can help you gather and analyze real estate 
data effectively? 

Challenging Conventional Wisdom 

APPLICATION: The traditional methods in real estate, such as relying solely on intuition or experience, 
can be complemented by innovative, data-driven strategies. 

QUESTIONS TO ASK: What are some longstanding assumptions in real estate that could be chal-
lenged with new data or methods? How can you combine traditional expertise with new insights for 
better decision-making?
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Efficiency and Optimization

APPLICATION: Beane's focus on efficiency can translate into streamlining real estate processes, 
from client communication to transaction management. 

QUESTIONS TO ASK: How can you make your workflow more efficient? Are there tools or prac-
tices that could save time and reduce costs? 

Identifying Undervalued Assets

APPLICATION: Just as the Oakland A's identified 
undervalued players, Realtors can find undervalued 
properties or neighborhoods with high potential 
for growth. 

QUESTIONS TO ASK: What criteria can you use 
to identify undervalued properties? Are there emerging trends or areas that others might be over-
looking? 
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Adaptation and Innovation 

APPLICATION: The success of the "Moneyball" strategy 
depended on adapting to new information and continuously inno-
vating. Realtors must also adapt to changing markets and embrace 
new technologies.

QUESTIONS TO ASK: How can you stay ahead of market trends 
and technological advancements? What innovative practices can 
you adopt to provide better service to your clients? 
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Long-Term Thinking 

APPLICATION:  Beane's approach 
wasn't just about immediate wins but 
building a sustainable model for long-
term success. Realtors should consider 
long-term strategies for building client 
relationships and market presence. 

QUESTIONS TO ASK: What are your 
long-term goals in real estate? How can 
you build a sustainable business model 
that adapts to market changes over time? 

Risk Management

APPLICATION: Implementing a new strategy always 
involves risk. Realtors should assess the risks and 
rewards of adopting new practices or entering new 
markets.

QUESTIONS TO ASK: What risks are you willing to 
take to achieve success? How can you mitigate potential 
downsides while pursuing innovative strategies? 

By thinking about these aspects, you can glean valuable insights from 
"Moneyball" and apply them to enhance your practices, drive growth, 
and remain competitive in a dynamic market. 
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